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T
his was stated by Major Gen-
eral (Retd) Shaukat Iqbal, who 
is the Managing Director of 
Venture Universal Trade (Pvt) 
Ltd, during an exclusive inter-

view session with the Energy Update. In 
the interview, he talked in detail about the 
present scenario and future of the Pakistani 
solar industry. Following are the important 
excerpts of his interview for our readers: 

Energy Update: How did you ven-
ture into the field of solar industry 
in Pakistan? 
Shaukat Iqbal: I started working in the
solar industry in 2015 after my retirement 
from the army. I served in the army for 40 
years. In these 40 years, I had the experi-
ence of serving in Europe, in the Middle 
East, and in the Far East. I had such a vast 
experience of both the developing and the 
developed world. I had a passion for green 
energy. This passion has roots in Germany. 
In Germany, the sunlight is for a very few 
hours in a day but even then 23 per cent of 
their electricity comes from solar energy. 
Whereas in Pakistan, we have massive 
solar power but we have not been able to 
generate even one per cent of our electricity 
using the sun. So on the basis of this pas-
sion, I started working in this field. Unfor-
tunately, initially I was not very successful 
because of the business environment 

“My aim is that we should solarise all the educational 
institutions, hospitals, and industrial units in Pakistan”.
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prevailing in Pakistan. People generally don’t 
have much confidence in the solar power. I 
personally feel that solar energy is a passion, it 
is a revolution. Therefore, everyone in Pakistan 
should try to work in this field and ultimately 
make Pakistan a country rich in green energy.  

EU: Lately, is there any positive 
change in the solar sector of  
Pakistan? 
General Iqbal: I personally feel that there
is now awareness among the people as they 
now go for the quality solar products. It is 
because of certain acts of the government like 
setting up of organisations like the Alternative 
Energy Development Board. There is going to 
be healthy competition in the market if people 
start looking for quality products. Then the 
elements involved in cheating people by 
selling products of substandard quality will 
automatically be eliminated. Ultimately, the 
day will come when solar energy is consumed 
everywhere. Now, here in the DHA area, out of 
100 houses, only one is solarized. Hopefully, in 
the next five to 10 years, 100 percent of these 
houses will be solarized.  

EU: Tell our readers about your 
personal efforts to promote solar 
energy in Pakistan. 
General (retd) Iqbal: I have written let-
ters on the utilization of solar energy to almost 
500 big prospective clients, industrialists, ed-
ucationists, healthcare professionals. My aim 
is that we should solarise all the educational 
institutions, hospitals, and industrial units in 
Pakistan. Then in the next stage, we should go 
for solarizing our residential units. If we are 
able to solarise the maximum number of our 
industries, then we will be able to end pollu-
tion, we will be able to use green energy, and 
we will be able to save a lot of money as the 
power tariff will be reduced. Resultantly, we 
will become a country which is rich in green 
energy. So I have gotten a very good response 
in this awareness campaign. In my letter, I 
inform its recipients about saving energy and 
money and reducing pollution in the country if 
they just opt for the clean energy option in the 
form of solar power. I am now getting so many 
projects as a result of this campaign.  

EU: How many mega solar energy 
projects are you going to build in 
Pakistan? 
General Iqbal: Lately, we have been
approached by one of the investors based in 
Saudi Arabia who has invested in India to do 
projects of solar parks. He has established 
three solar parks of 500 MWs generation 
capacity in India. The investor was interested 
to do something in Pakistan. He said that 
he was going to invest US $ 200 million in 
Pakistan. He asked us to act as a local partner 

to do projects of solar power in the country. I 
have just recently signed an MoU with him for 
a 100 MWs solar power project in Pakistan. 

EU: What are the chances of starting 
local manufacturing of solar panels 
in Pakistan? 
General Iqbal: I have one such partner-
ship here in Pakistan. We have been trying 
to utilise the option of local manufacturing 
of solar panels in the country. We have land 
and we have some feasibility reports for the 
purpose. I am of the view that if a foreign solar 
power company comes here and does the 
investment for the purpose then the project 
of local manufacturing of solar panels is going 
to become feasible. If any foreign company 
is interested to start a venture here, we can 
provide them with the land, local expertise, 
logistics, and security for doing such a project. 
Pakistan has a lot of capacity to do such local 
manufacturing as the foreign companies could 
easily utilise this capacity. 

EU: How do you see the future of 
Pakistani solar industry? 
General Iqbal: The solar industry in
Pakistan has a very good and bright future. 
The successful model in this regard will be 
that a leading foreign solar panel company like 
Longi comes here with its products and starts 
the collaboration with a local partner to build 
solar parks in the country. This will be helpful 
in producing clean electricity in the country 
on the basis of solar power and then sell it to 
the national grid on the government-deter-
mined tariff. 

EU: In what manner a leading Solar 
companies could provide help to 
a country like Pakistan to produce 
most of its electricity on the basis of 
renewable sources of energy? 
General Iqbal: The key to successfully 
adopting renewable energy like solar PV in Pa-
kistan is to make the energy affordable. With 
the expansion of industry and technological 
advancement, the cost of energy generation 
has decreased by 75% from 2009 to 2018, with 
a further 27% decrease forecasted by the end 
of 2022.

The cost of PV generation in the USA, 

Germany, Australia, Spain and Italy is already 
cheaper than the cost of generation from fossil 
fuels. By 2021, China will accomplish grid 
parity as well.  
EU: Do tell us about the advantages of any 
leading Solar Company to energise the off-
grid rural areas in the country. 

General Iqbal: There are many factors to 
be considered to generate the most yield, 
including irradiation, temperature, design, 
efficiency, system compatibility, equipment 
reliability and O&M, etc.  

Pakistan already has one of the highest 
solar irradiation levels in the world, however 
high temperature will cause additional yield 
loss.  

As far as my perspective, LONGi Solar’s 
product has better performance and reliabil-
ity. LONGi’s modules have one of the lowest 
temperature coefficient ratings, meaning the 
loss of energy yield is minimized under high 
temperature environments.  LONGi’s modules 
adopt the most popular 182mm wafer size de-
sign. The size of the module using such design 
is compatible with all branded inverters and 
structures, making the system design very 
flexible based on client’s requirements.  

In addition, PV modules are shipped to 
all parts of the world mainly by container. By 
adopting 182mm design, modules can be 
loaded into a container vertically in landscape 
orientation, this is calculated against various 
parameters, taking into consideration the risk 
of cracks and other damages during transpor-
tation. 

EU: How do you rate LONGi’s products?
General Iqbal: There are many companies 
making solar products. As per my experience 
and knowledge, LONGi’s solar modules are 
the best seller in 2020, with over 24.5GW of 
global shipment, accounting for 19+% market 
share.  

Notably, LONGi Solar has recently 
introduced its revolutionary N-type TOPCon 
module series Hi-MO N. With up to 22.3% 
exceptional efficiency, higher bifaciality, lower 
degradation and better temperature coeffi-
cient (-0.31%/℃ ), allowing project investors 
achieve higher yield and return. I’m looking 
forward to see the positive impact on the Paki-
stani solar market with such technology. n

LONGi’s solar modules are the best seller in 

2020, with over 24.5GW of global shipment, 

accounting for 19+% market share


